Meetings arranged abroad must be
approved by the Council for Drug
Information.

Advertisements for drugs are not
allowed in Internet-based courses
that are recognised as part of spe-
cialist training and continuing medi-
cal education. For meetings, maxi-
mum rates for exhibition displays
and advertisements may be agreed
upon. Money from pharmaceutical
companies for prizes and scholar-
ships should be put into funds on
which the pharmaceutical industry
has no influence. Contributions from
many companies should be encour-
aged. Pharmaceutical companies are
not allowed to sponsor costs related
to the administration of medical as-
sociations/societies, and support
membership or unspecified contri-

butions are not allowed.

Doctors are not allowed to ask for
rent for rooms when pharmaceutical
representatives are visiting a practice
or hospital, but the pharmaceutical
company may provide a modest
meal. The values of gifts (medical lit-
erature, medical equipment) must
not exceed 1,000 NOK (about 125
Euro). Doctors employed by a hos-
pital or company must have the ap-
proval of their employer to do con-
sultancy work for a pharmaceutical

company.

Research cooperation

One chapter deals with research and
drug development projects. Informa-
tion on all projects that are not re-
quired to be approved by Norweg-
ian drug authorities and/or regional

ethical committees, must be sent to

the Council for Drug Information.
Projects that may be regarded as
concealed marketing are not allow-
ed. Publication of results must be
done according to the principals of

good scientific conduct.

The new agreement between the Nor-
wegian Association of Pharma-
ceutical Manufacturers and the Nor-
wegian Medical Association can be
downloaded from the Internet (2).
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The nature and magnitude of con-
tacts between physicians and the
pharmaceutical industry in Finland
are probably not all that different
compared to the other Nordic coun-
tries. Contacts are mainly in the form
of representative calls, supported

domestic and international meetings,
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lectures, and participation in clinical
trials sponsored by the industry.
During recent years, the traditional
contacts in form of representative
calls have decreased in popularity.

The industry has noticed difficulties
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in upholding this kind of activity.
Increased competition has brought
more representatives onto the field,
and hospitals have simultaneously
restricted the access of representa-
tives to their physicians. Also local
small meetings organised by compa-
nies have lost some of their attrac-
tion, mostly because there are too
many meetings to attend, and be-
cause physicians seem to value their
free time more and more in an ac-

celerated work environment.

Like in most European countries the
pharmaceutical companies in Fin-
land have, through their organisa-

tion Pharma Industry Finland,



adapted internal rules for inter-
actions with physicians. These rules
are intended as self-protection, but
also to protect physicians. These
rules have grown quite restrictive,
and the worldwide bad publicity that
both the industry and the physicians
have recently experienced will cer-
tainly provide us with even more
strict rules in the future. The great-
est focus will be on meetings, which
should be scientific and educational.
Any entertainment or excessive hos-

pitality will be scrutinized.

In many countries, physicians’ or-
ganisations have not created similar
rules and guidelines, or have less
restrictive rules than the industry. To
defend physicians against bad pub-
licity and governmental intervention
itmight be wise to re-think. The Finn-
ish Medical Association, however,
1993 adapted some guidelines for
physicians, which are published in
guidelines and distributed to all phy-
sicians in Finland. These guidelines
are not as detailed as those of the
industry, but very much in line with
them. The Association concludes
that collaboration between physi-
cians and the industry is necessary
not only for the development of new
drugs, but also for the education of
physicians. The collaboration must,
however, notinterfere with the inde-
pendence and professional autono-
my of the physicians and common
Finnish rules for hospitality must be
followed. The Association underlines
that the hospitality received in con-
nection to meetings must be mod-
est and secondary to the education.

Any gift received must be inexpen-
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sive and relate to the profession.
These rules are also in line with the

rules of the industry.

Much of the continuous education
for physicians is still dependent on
industrial sponsorship. That is how
things have been allowed to develop
over decades under the eyes of poli-
ticians. Continuous education is
needed and if public money has not
been available, it has been accepted
from the industry. It sometimes
seems peculiar that the same insti-
tutions that do not provide resour-
ces criticize physicians who accept
educational grants from the indus-
try. Last autumn a decision by Hel-
sinki City not to allow physicians
employed by the city to participate
in international meetings where lo-
gistics were sponsored by a pharma-
ceutical company caused much de-
bate. It remains to be seen if Helsinki
can cover up. It might be that this
possibility for education is no longer

available, as many physicians fear.

Many hospitals in Finland have adap-
ted a procedure where the hospital
decides who should represent the
hospital even when the industry pays
for the logistics. Itis understandable
that the management of hospitals
want to control the education of
their physicians. It also protects the
physician from unnecessary public-
ity. However, this rule can also take
ridiculous forms. It has happened
that an researcher invited to a re-
searcher meeting for a specific clini-
cal trial was denied participation by

his manager, on the grounds that the
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manager decides whom to send to

the meeting!

A couple of years ago the collabora-
tion between physicians and the in-
dustry accumulated enormous inter-
est in Finnish media due to some le-
gal cases where researchers had
transferred money received for clini-
cal trials performed at public hospi-
tals to their own bank accounts. Well-
known and prestigious researchers
were jailed. This kind of publicity
damaged much of the honest and
fruitful scientific collaboration that
exist between researchers and the
industry. Measures were taken to
make such transactions impossible,
and today collaboration is strictly
regulated to the benefit of the indus-
try, the researchers and the commu-

nity.

It can be estimated that, in Finland,
as in the rest of the world, the fu-
ture will bring even stricter guide-
lines regulating the collaboration
between industry and the physicians.
The eyes of the media follow us, and
the industry will tighten the rules to
protect their business. The scientific
collaboration between researchers
and physicians is well regulated and
transparent today. In the future, fo-
cus will be on the balance between
education and any kind of hospi-
tality. To protect their own profes-
sion, it is necessary for physicians
to reflect on how and for what to
seek support from the industry and
to draw uptheir own rules for how
to accept hospitality.





